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Group Benefits
Sales Academy

Sample Academy Structure

Course Catalogue & Commercial Overview

Practical sales training that improves real
group benefits sales conversations.
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Built for MGAs, insurers, agencies, Proven Frameworks.
advisors and distribution teams. Stronger Outcomes.

ClearSales.ca is a division of ClearBenefits.ca Inc. Canada.
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inspection, and real field application.
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Quote-readiness checkpoints
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© Field assignments and practice completed
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Final review of activity, gaps, and next steps
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Inspection of pipeline and sales conversations
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Scorecards and follow-up structure

03 Enterprise-Ready Assets

© Facilitator guides with session plans

Rollout tools and communication templates
Certification rubrics and skill checklists
Workbook sets and reference materials

Deployment resources for scale and consistency
§0-Day Advisor Activation Journay
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Designed to turn sales training
into visible field execution. Stronger Outcomes.

ClearSales.ca is a division of ClearBenefits.ca Inc. Canada.
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- Six-Course
Academy Pathway

A structured commercial training system
for group benefits sales teams.
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Mawvigate complexity,
create value,
and win trust.
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Build a steady flow
of opportunities.
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Ask better questions.
Build stronger
relationships.
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Lead the
conversation.
Drive confident
decisions.

Deliver value.
Strengthen
relationships.
Grow for the

‘ leng term.

What participants work through
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Lead with insight.
Protect value.
Design with
confidence,
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Workbook Activities Field Assignments Manager Visibility Completion Practical Sales
. . Checkpoints Evidence Application
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Built for MGAs, insurers, agencies, Proven Frameworks.
advisors and distribution teams. Stronger Outcomes.

ClearSales.ca is a division of ClearBenefits.ca Inc. Canada.




